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The information presented in these training materials is based on guidelines and practices accepted within

the mortgage finance industry generally and is not intended to be all-inclusive. All examples

are hypothetical and are for illustrative purposes only. Investor requirements change from time to time and

their application is subject to interpretation. Therefore, we cannot and do not guarantee how any specific

investor guidelines will be applied to individual circumstances. Our training is not intended and should not

be interpreted or relied upon as legal advice. We encourage you to seek legal and compliance advice from a

qualified professional.

Ideal Lending Solutions, a division of American Financial Network, Inc. expressly disclaims any and all

warranties, express or implied, including without limitation warranties or merchantability and fitness for

a particular purpose regarding these materials and our training program. In no event will ILS or AFN, Inc. be

liable for any direct, indirect, incidental, punitive or consequential damages of any kind with respect to the

training or materials provided.



This is not an offer for extension of credit or commitment to lend. All loans must satisfy company

underwriting guidelines. Not all applicants qualify. Information and pricing are subject to change at any time

and without notice. The content in this advertisement is for informational purposes only. Products are not

available in all areas.

Wilson Enriquez, Regional Manager | NMLS# 244666

Branch NMLS# 1103074. American Financial Network, Inc., DBA Ideal Lending, is not a government entity.

Ideal Lending Solutions is licensed by the Florida Mortgage Lender Servicer Branch License (MLDB2928)

under Nationwide Mortgage Licensing System (NMLS) and holds a unique identifier of 1103074. Refer to

www.nmlsconsumeraccess.org and input NMLS #237341 to see where AFN is a licensed lender. In all states,

the principal licensed office of American Financial Network, Inc. is 10 Pointe Drive, Suite 330, Brea, CA 92821;

Phone: (714) 831- 4000 (NMLS ID#237341).



As a First Time
Home Buyer,
do you feel… Concerned?

Stressed Out?

Intimidated?

Anxious?

Uncertain?



• Bought my first home when I was 21, back in 2002.

• Just graduated from college

• Had no savings

• Had a job, and a little bit of income

• I remember being confused…a lot!

• Appraisal, title, inspections, down payment, closing 

costs what, what, what?

• Utilities, moving expenses, home improvements, etc.

• Overwhelming and got scared. Almost backed out.

When I was a First Time Home 
Buyer



• Three things helped me:

▪ My Loan Originator friend, Anthony – helped me 

get a loan and walked me through it.

▪ My parents – gave me the small down payment 

needed.

▪ The seller – paid for my closing costs.

• My college friend found the property for me.

• Same college friend rented a room from me (half a 

mortgage payment)

• Wish I still owned that property today

When I was a First Time Home 
Buyer







Management team

MANAGEMENT

TEAM
Wilson Enriquez

FL Regional Manager
NMLS# 244666

Kevyn Wagner
Mortgage Loan Officer

NMLS# 74214

Shana Enriquez
Mortgage Loan Officer

NMLS# 241945

Chris Jimenez
Mortgage Loan Officer

NMLS# 625754



A buyer who has not owned 

a home in the last 3 years.





O NE You do NOT 
need 20% 
down payment

Secret # 1



not all programs are 

available in all areas.

Credit scores 

requirements may be 

lower with higher down 

payments

Conventi
onal

FHA VA USDA

Minimum Down 
Payment

3% 3.5% 0% 0%

Minimum Credit 
Score

620 580 580 640

Loan Limit for 
2023
(Palm Beach County)

$700,000 $460,000 No limit $368,000



TWO There are 
Down Payment 
Assistance 
(DPA) 
Programs

Secret #2



Second loans Grants/Gifts

Use this directory:

https://www.workforce-

resource.com/dpr/lopmt/DPC/WILSON_ENRIQUEZ

Don’t need to be a First Time 
Home Buyer (FTHB)

DPA Options

https://www.workforce-resource.com/dpr/lopmt/DPC/WILSON_ENRIQUEZ


T HREE
You do NOT 
need great/ 
perfect credit

Secret #3



Credit Score Minimums

Conventional FHA VA USDA

Minimum Down Payment 3% 3.5% 0% 0%

Minimum Credit Score 620 580 580 640

Loan Limit for 2023
(Palm Beach County)

$700,000 $460,000 No limit $368,000



F our
Get Pre-
Approved, Not 
Pre-Qualified

Secret # 4



Your content is playing here

Service system
Your content is playing here

Service system

Your content is playing here

Service system
Your content is playing here

Service system

Service system
SERVICE
SYSTEM





Do
• Call anytime you have ANY

questions

• Continue living at your

current residence

• Continue paying your

mortgage or rent

• Continue to use your credit

as normal

• Keep working at your current

employer

• Stay current on all existing

accounts

• Expect requests for additional

documentation throughout

the process

Don’t
• Make any large purchases

• Change bank accounts or

make any large cash deposits

• Transfer balances

• Close any credit card

accounts

• Consolidate your debt onto

one or two credit cards

• Apply for new credit or take

out a new loan or co-sign on

a loan

• Max out or overcharge on

your credit card accounts



01

02

03

Shop with Confidence

Ability to act quickly when 
ready to make an offer

Understand various price 
point monthly payments



F IVE

Easier Than 
You Think 
(Once 
Guided)

Secret #5





Buyers El igibil ity
Debt-to-Income Ratio 
Example

• ($60,000/year)

Gross Income: $5,000 Principal & Interest: $1,000
Taxes: $200

Insurance: $100
Car loan: $500

Credit cards: $150
Total: $1,950





…interest rate.



S IX Why using your 
bank could be 
scary

Secret #6





Posted Rates vs Discount Rates



Posted Rates vs Discount Rates



S EVEN
Buying directly 
from a builder 
should require 
representation

Secret #7



✓Closing cost assistance can be bait for a higher interest rate which 

could cost you more in the long run

✓A realtor works for you and a sales agent works for the builder

✓A realtor can help you make the best decisions financially as you 

build

✓A realtor is knowledgeable about what to look for during 

inspections and final walk throughs



E IGHT

Always get a 
home 
inspectionSecret #8



✓You purchase a house unaware of deal breakers

✓You lose your negotiating power

✓You risk inheriting non-structural safety issues such
as mold

✓You miss having a forecast of future repair costs



N INE
Always review 
condo 
documents

Secret #9





TEN You Don’t Pay 
Realtor’s 
Commission

Secret #10



Ask about real estate 
buyer fees at closing

Seller pays



• Concerned?

• Stressed Out?

• Intimidated?

• Anxious?

• Uncertain?

• Prepared?



flhomeprograms.com/book





Make your dream home happen! 
Get started by scheduling an 

appointment today. 

flhomeprograms.com/book

Branch NMLS# 1103074. American Financial Network, Inc., DBA Ideal Lending, is not a government entity. Ideal Lending Solutions is licensed by 

the Florida Mortgage Lender Servicer Branch License (MLDB2928) under Nationwide Mortgage Licensing System (NMLS) and holds a unique 

identifier of 1103074. Refer to www.nmlsconsumeraccess.org and input NMLS #237341 to see where AFN is a licensed lender. In all states, the 

principal licensed office of American Financial Network, Inc. is 10 Pointe Drive, Suite 330, Brea, CA 92821; Phone: (714) 831- 4000 (NMLS 

ID#237341). 

This is not an offer for extension of credit or commitment to lend. All loans must satisfy company underwriting guidelines. Not all 

applicants qualify. Information and pricing are subject to change at any time and without notice. The content in this advertisement is 

for informational purposes only. Products are not available in all areas. 
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